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Note

UNCTAD serves as the focal point within the United Nations Secretariat for all matters
related to foreign direct investment and transnational corporations. In the past, the Programme
on Transnational Corporations was carried out by the United Nations Centre on Transnational
Corporations (1975-1992) and the Transnational Corporations and Management Division of
the United Nations Department of Economic and Social Development (1992-1993). In 1993,
the Programme was transferred to the United Nations Conference on Trade and Development.
UNCTAD seeks to further the understanding of the nature of transnational corporations and
their contribution to development and to create an enabling environment for international
investment and enterprise development.  UNCTAD's work is carried out through
intergovernmental deliberations, technical assistance activities, seminars, workshops and
conferences.

The term "country" as used in this study also refers, as appropriate, to territories or
areas; the designations employed and the presentation of the material do not imply the expression
of any opinion whatsoever on the part of the Secretariat of the United Nations concerning the
legal status of any country, territory, city or area or of its authorities, or concerning the
delimitation of its frontiers or boundaries. In addition, the designations of country groups are
intended solely for statistical or analytical convenience and do not necessarily express a
judgement about the stage of development reached by a particular country or area in the
development process.  The reference to a company and its activities should not be construed as
an endorsement by UNCTAD of the company or its activities.

The boundaries and names shown and designations used on the maps presented in
this publication do not imply official endorsement or acceptance by the United Nations.

The following symbols have been used in the tables:

Two dots (..) indicate that data are not available or are not separately reported.
Rows in tables have been omitted in those cases where no data are available for any
of the elements in the row;

A dash (-) indicates that the item is equal to zero or its value is negligible;

A blank in a table indicates that the item is not applicable, unless otherwise indicated;

A slash (/) between dates representing years, e.g., 1994/95, indicates a financial
year;

Use of a hyphen (-) between dates representing years, e.g., 1994-1995, signifies
the full period involved, including the beginning and end years;

Reference to "dollars" ($) means United States dollars, unless otherwise indicated;

Annual rates of growth or change, unless otherwise stated, refer to annual compound
rates;

Details and percentages in tables do not necessarily add to totals because of rounding.

The material contained in this study may be freely quoted with appropriate
acknowledgement.
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FDI FALLS AGAIN�UNEVENLY

Global FDI flows fall again in 2002 amid weak
economic performance.

Global FDI inflows declined in 2002 for the second
consecutive year, falling by a fifth to $651 billion-the lowest level
since 1998 (table 1). Flows declined in 108 of 195 economies (see
figures 1 and 2 for the economies that experienced the biggest
decline, as well as the top recipients). The main factor behind the
decline was slow economic growth in most parts of the world and
dim prospects for recovery, at least in the short term. Also important
were falling stock market valuations, lower corporate profitability,
a slowdown in the pace of corporate restructuring in some industries
and the winding down of privatization in some countries. A big drop
in the value of cross-border mergers and acquisitions (M&As) figured
heavily in the overall decline. The number of M&As fell from a
high of 7,894 cases in 2000 to 4,493 cases in 2002�and their
average value, from $145 million in 2000 to $82 million in 2002.
The number of M&A deals worth more than $1 billion declined from
175 in 2000 to only 81 in 2002�again, the lowest since 1998.

For the largest transnational corporations (TNCs) most
indicators of the size of their foreign operations declined slightly
in 2001 (the latest year for which data are available), the beginning
of the FDI downturn. Despite the burst of the bubble in the
information and communication technology market, there has been
no significant shift in the industrial composition of FDI�nor in
the ranking of the world's top 100 TNCs (see table 2 for the top
25 of these firms), the top 50 TNCs from developing countries (see
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Table 1.  Selected indicators of FDI and international production, 1982-2002
(Billions of dollars and percentage)

                                                              Value at current prices           Annual growth rate
Item                                                            (Billion dollars)          (Per cent)

1982 1990 2002  1986-1990  1991-1995  1996-2000 1999 2000 2001 2002

FDI inflows  59  209  651 23.1 21.1 40.2 57.3 29.1 -40.9 -21.0
FDI outflows  28  242  647 25.7 16.5 35.7 60.5 9.5 -40.8 -9.0
FDI inward stock  802 1 954 7 123 14.7 9.3 17.2 19.4 18.9 7.5 7.8
FDI outward stock  595 1 763 6 866 18.0 10.6 16.8 18.2 19.8 5.5 8.7
Cross border M&As ..  151  370 25.9 24.0 51.5 44.1 49.3 -48.1 -37.7
Sales of foreign affiliates 2 737 5 675 17 685 16.0 10.1 10.9 13.3 19.6 9.2 7.4
Gross product of foreign affiliates  640 1 458 3 437 17.3 6.7 7.9 12.8 16.2 14.7 6.7
Total assets of foreign affiliates 2 091 5 899 26 543 18.8 13.9 19.2 20.7 27.4 4.5 8.3
Export of foreign affiliates  722 1 197 2 613 13.5 7.6 9.6 3.3 11.4 -3.3 4.2
Employment of foreign affiliates (thousands)19 375 24 262 53 094 5.5 2.9 14.2 15.4 16.5 -1.5 5.7

GDP (in current prices) 10 805 21 672 32 227 10.8 5.6 1.3 3.5 2.6 -0.5 3.4
Gross fixed capital formation 2 286 4 819 6 422 13.4 4.2 1.0 3.5 2.8 -3.9 1.3
Royalties and licences fees receipts  9  30  72 21.3 14.3 6.2 5.7 8.2 -3.1 ..
Export of goods and non-factor services 2 053 4 300 7 838 15.6 5.4 3.4 3.3 11.4 -3.3 4.2

Source: UNCTAD, World Investment Report 2003.  FDI Policies for Development:  National and International Perspectives , table I.1, p. 3.



Overview 3

Figure  1.  The 30 economies most affected by the downturn, 2002
 (Decline in absolute amounts of FDI in billions of dollars)

 Source: UNCTAD, FDI/TNC database.
  http://www.unctad.org/fdistatistics

table 3 for the top 25 of these firms) and the top 25 TNCs from
Central and Eastern Europe (CEE) (table 4).

The decline in FDI in 2002 was uneven across regions and
countries. It was also uneven sectorally: flows into manufacturing
and services declined, while those into the primary sector rose. The
equity and intra-company loan components of FDI declined more
than reinvested earnings. FDI entering host economies through
M&As went down more than that through greenfield projects.
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Figure 2. World's top 30 FDI recipients, 2002
 (Billions of dollars)

 Source: UNCTAD, FDI/TNC database.
  http://www.unctad.org/fdistatistics



Foreign Foreign TNI a

assets TNI a assets TNI a Corporation Home economy Industry Foreign Total Foreign Total Foreign Total (Per cent)

1 13 1 15 Vodafone United Kingdom Telecommunications  187 792  207 458  24 602  32 744  56 430  67 178 83.2

2 83 2 73 General Electric United States
Electrical & electronic 
equipment  180 031  495 210  39 914  125 913  152 000  310 000 39.0

3 15 7 24 BP United Kingdom Petroleum expl./ref./distr.  111 207  141 158  141 225  175 389  90 500  110 150 80.5
4 36 4 42 Vivendi Universal France Diversified  91 120  123 156  29 652  51 423  256 725  381 504 66.3
5 82 - - Deutsche Telekom AG Germany Telecommunications  90 657  145 802  11 836  43 309  78 722  257 058 40.0
6 39 3 30 Exxonmobil Corporation United States Petroleum expl./ref./distr.  89 426  143 174  145 814  209 417  61 148  97 900 64.8
7 85 38 85 Ford Motor Company United States Motor vehicles  81 169  276 543  52 983  162 412  188 919  354 431 38.4
8 87 5 84 General Motors United States Motor vehicles  75 379  323 969  45 256  177 260  148 000  365 000 29.8

9 48 6 46 Royal Dutch/Shell Group 
United Kingdom/ 
Netherlands Petroleum expl./ref./distr.  73 492  111 543  72 952  135 211  52 109  89 939 59.3

10 21 19 62 TotalFinaElf France Petroleum expl./ref./distr.  70 030  78 500  74 647  94 418  69 037  122 025 74.9
11 18 15 23 Suez France Electricity, gas and water  69 345  79 280  29 919  37 975  128 750  188 050 78.2
12 47 8 80 Toyota Motor Corporation Japan Motor vehicles  68 400  144 793  59 880  108 808  186 911  246 702 59.3
13 63 10 47 Fiat Spa Italy Motor vehicles  48 749  89 264  24 860  52 002  103 565  198 764 51.5
14 52 9 55 Telefonica SA Spain Telecommunications  48 122  77 011  14 303  27 775  93 517  161 527 57.3
15 51 12 23 Volkswagen Group Germany Motor vehicles  47 480  92 520  57 426  79 376  157 579  324 413 57.4
16 57 13 93 ChevronTexaco Corp. United States Petroleum expl./ref./distr.  44 943  77 572  57 673  104 409  35 569  67 569 55.3
17 38 14 52 Hutchison Whampoa  Limited Hong Kong, China Diversified  40 989  55 281  6 092  11 415  53 478  77 253 65.6
18 11 17 11 News Corporation Australia Media  35 650  40 007  13 880  15 087  24 700  33 800 84.7
19 44 29 43 Honda Motor Co Ltd Japan Motor vehicles  35 257  52 056  40 088  55 955  59 000  120 600 62.8
20 86 23 77 E.On Germany Electricity, gas and water  33 990  87 755  22 744  71 419  64 285  151 953 37.6
21 20 18 4 Nestlé SA Switzerland Food & beverages  33 065  55 821  34 704  50 717  223 324  229 765 75.0
22 81 61 86 RWE Groupj Germany Electricity, gas and water  32 809  81 024  23 151  58 039  65 609  155 634 40.8

23 65 11 57 IBM United States
Electrical & electronic 
equipment  32 800  88 313  50 651  85 866  173 969  319 876 50.2

24 3 24 3 ABB Switzerland Machinery and equipment  30 586  32 305  18 876  19 382  148 486  156 865 95.6

25 35 37 49 Unilever 
United Kingdom/ 
Netherlands Diversified  30 529  46 922  28 675  46 803  204 000  279 000 66.5

     Source: UNCTAD,  World Investment Report 2003:  FDI Policies for Development:  National and International Perspectives , annex table A.I.1.

Table 2. The world's top 50 non-financial TNCs, ranked by foreign assets, 2001 a

(Millions of dollars and number of employees)

Ranking in 2000:Ranking in 2001:

Sales

           a    TNI is the abbreviation for "transnationality index". The transnationlity index is calculated as the average of the following three ratios: foreign assets to total assets, foreign sales to total sales and foreign employment to total employment.

EmploymentAssets
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Table 3.  The top 25 non-financial TNCs from developing economies, ranked by foreign assets, 2001
(Millions of dollars and number of employees)

  Ranking by
Foreign                                                          Assets                  Sales          Employment     TNI a
 assets   TNIa Corporation Home economy Industry                                           Foreign      Total       Foreign Total     Foreign    Total (Per cent)

1 12 Hutchison Whampoa Limited Hong Kong, China Diversified 40 989 55 281 6 092 11 415 53 478 77 253 65.6
2 11 Singtel Ltd. Singapore Telecommunications 15 594 19 108 1 362 4 054 17 574 21 535 65.6
3 9 Cemex S.A. Mexico Non-metalic mineral products 12 645 16 282 4 390 6 730 17 449 25 519 70.4
4 22 LG Electronics Inc. Korea, Republic of Electrical & electronic equipment 11 561 20 304 10 009 22 528 21 017 42 512 50.3
5 41 Petróleos De Venezuela Venezuela Petroleum expl./ref./distr. 7 964 57 542 19 801 46 250 5 480 46 425 22.8
6 42 Petronas - Petroliam Nasional

Berhad Malaysia Petroleum expl./ref./distr. 7 877 37 933 5 359 17 681 4 006 25 724 22.2
7 45 New World Development Co., Ltd. Hong Kong, China Diversified 4 715 16 253 565 2 933 800 26 100 17.1
8 4 Neptune Orient Lines Ltd. Singapore Transport and storage 4 674 4 951 2 970 4 737 10 412 11 777 81.8
9 16 Citic Pacific Ltd. Hong Kong, China Diversified 4 184 7 798 1 109 2 212 7 354 11 733 55.5

10 14 Jardine Matheson Holdings Ltd Hong Kong, China Diversified 4 080 7 166 6 297 9 413 62 629 110 000 60.3
11 28 Samsung Electronics Co., Ltd. Korea, Republic of Electrical & electronic equipment 3 840 41 692 25 112 37 155 23 953 73 682 36.4
12 2 Guangdong Investment Ltd. Hong Kong, China Diversified 3 694 4 042 854 932 6 869 7 641 91.0
13 5 Shangri-La Asia Ltd. Hong Kong, China Hotels and motels 3 606 4 565 458 560 13 033 16 500 79.9
14 10 Sappi Ltd. South Africa Paper 3 463 4 504 3 223 4 184 10 429 18 231 70.4
15 46 Hyundai Motor Company Korea, Republic of Motor vehicles 3 210 33 216 6 943 33 199 5516 91 958 12.2
16 8 Flextronics International Ltd. Singapore Electrical & electronic equipment 2 983 4 115 5 363 6 691 50734 70 000 75.0
17 13 City Developments Ltd. Singapore Hotels 2 870 6 454 857 1 302 11 457 14 337 63.4
18 44 Samsung Corporation Korea, Republic of Electrical & electronic equipment 2 800 9 400 5 800 32 300 .. 4 164 17.4
19 26 China National Chemicals,

Imp. & Exp. Corp. China Diversified 2 788 4 928 9 145 16 165 350 7 950 39.2
20 18 South African Breweries Plc South Africa Food & beverages 2 785 4 399 2 433 4 364 15 450 33 230 55.2
21 34 América Móvil Mexico Telecommunications 2 323 10 137 919 4 385 7 142 14 786 30.7
22 31 Perez Companc Argentina Petroleum expl./ref./distr. 2 154 6 244 471 1 655 1 182 3 427 32.5
23 3 Guangzhou Investment

Company Ltd. Hong Kong, China Paper 2 129 2 559 362 433 12 920 13 120 88.4
24 49 Taiwan Semiconductor Taiwan Province

Manufacturing Co Ltd. of China Electrical & electronic equipment 2 033 10 446 ... 3 751 .. 13 669 7.0
25 1 First Pacific Company Limited Hong Kong, China Electrical & electronic equipment 2 007 2 046 1 852 1 852 47 998 48 046 99.3

Source: UNCTAD,  World Investment Report 2003.  FDI Policies for Development:  National and International Perspectives, annex table A.I.2.

a TNI is the abbreviation for "transnationality index". The transnationlity index is calculated as the average of the following three ratios: foreign assets to total
assets, foreign sales to total sales and foreign employment to total employment.
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Table 4. The top 25 non-financial TNCs from Central and Eastern Europe, ranked by foreign assets, 2001
(Millions of dollars and number of employees)

   Ranking by
Foreign                                                 Assets                 Sales          Employment TNI a
assets    TNI a           Corporation          Home country          Industry  Foreign Total Foreign Total  Foreign Total (Per cent)

1 10 Lukoil Oil Co. Russian Federation Petroleum and natural gas 5 830.0 15 859.0 8 771.0 14 892.0 13 000 140 000 35.0
2 4 Novoship Co. Russian Federation Transport  998.9 1 133.6  302.3  392.1  85 6 976 55.5
3 1 Latvian Shipping Co. Latvia Transport ..  491.2 ..  172.9 1 313 1 762 77.7
4 5 Pliva Group Croatia Pharmaceuticals  281.1  967.6  477.3  632.2 2 900 7 208 48.3
5 25 Hrvatska Elektroprivreda d.d. Croatia Energy  272.0 2 357.0  8.0  775.0 - 15 071 4.2
6 2 Primorsk Shipping Co. Russian Federation Transport  267.3  437.9  114.9  145.7 1 305 2 629 63.2
7 7 Gorenje Group Slovenia Domestic appliances  231.5  486.1  475.4  661.3  670 8 186 42.6
8 6 Krka d.d. Slovenia Pharmaceuticals  190.8  476.6  235.4  296.0  595 3 520 45.5
9 15 Far Eastern Shipping Co. Russian Federation Transport  123.0  377.0  101.0  318.0  233 5 608 22.8

10 21 Mercator d.d. Slovenia Retail trade  112.7  868.5  53.0 1 171.5 1 279 13 692 8.9
11 20 MOL Hungarian Oil and Gas Plc. Hungary Petroleum and natural gas  95.9 3 243.2  819.2 3 850.0  776 15 218 9.8
12 14 Podravka Group Croatia Food and beverages/

pharmaceuticals  69.3  357.2  134.3  303.5  790 6 885 25.0
13 22 Petrol Group Slovenia Petroleum and natural gas  66.9  478.4  80.0 1 122.8  24 1 572 7.5
14 3 Zalakerámia Rt. Hungary Clay product and refractory  65.0  120.0  39.0  64.0 1 889 2 921 59.9
15 19 Richter Gedeon Ltd. Hungary Pharmaceuticals  55.9  496.5  43.5  309.6  884 5 007 14.3
16 11 Malév Hungarian Airlines Ltd.b Hungary Transport  41.4  187.0  299.0  383.4  49 2 952 33.9
17 17 Intereuropa d.d. Slovenia Trade  34.0  200.0  25.0  163.0  662 2 230 20.7
18 12 Lek d.d. Slovenia Pharmaceuticals  28.1  332.4  219.7  281.2  252 2 663 32.0
19 24 Petrom SA National Oil Co.b Romania Petroleum and natural gas  28.0 3 151.0  303.0 2 423.0  149 77 630 4.5
20 13 Croatia Airlines d.d. Croatia Transportation  26.3  328.4  90.4  141.8  63  977 26.1
21 23 Merkur d.d. Slovenia Trade  26.1  397.9  44.8  436.7  89 2 824 6.7
22 9 Budimex Capital Group Poland Construction  23.8  372.6  50.4  610.0 1 076 1 189 35.0
23 8 BLRT Grupp AS Estonia Shipbuilding  22.6  83.7  31.5  83.8 1 521 3 415 36.4
24 16 Iskraemeco d.d. Slovenia Electrical machinery  19.0  86.5  32.8  115.0  267 2 114 21.0
25 18 Tiszai Vegyi Kombinát Ltd. Hungary Chemicals 16.6 462.5 245.6 489.9 182 2 987 19.9

Averages  373.2 1 350.1  525.2 1 209.4 1 252 13 409  30.3
Change from 2000 (in per cent)  15.2  9.7  8.8  1.6 - 10.6 - 5.3 - 1.9

Source: UNCTAD, World Investment Report 2003.  FDI Policies for Development:  National and International Perspectives, annex table A.I.3.
a The transnationality index (TNI) is calculated as the average of the following three ratios: foreign assets to total assets, foreign

sales to total sales and foreign employment to total employment.
b 2000 data.
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Geographically, flows to developed and developing countries
each fell by 22% (to $460 billion and $162 billion, respectively).
Two countries, the United States and the United Kingdom, accounted
for half of the decline in the countries with reduced inflows. Among
developing regions, Latin America and the Caribbean was hit hard,
suffering its third consecutive annual decline in FDI with a fall in
inflows of 33% in 2002. Africa registered a decline of 41%; but
after adjusting for the exceptional FDI inflows in 2001, there was
no decline. FDI in Asia and the Pacific declined the least in the
developing world because of China, which with a record inflow
of $53 billion became the world's biggest host country. CEE did
the best of all regions, increasing its FDI inflows to a record $29
billion.

The main developments by region were:
� There was a sizable decline in FDI inflows to developed countries,

accompanying a continuing slowdown in corporate investment,
declining stock prices and a slowdown in the consolidation of
activities in some industries�all influenced by weak economic
conditions. In several countries, repayments of intra-company
loans contributed to lower FDI flows. For instance, a large part of
the decline in the United States was due to repayments of loans by
foreign affiliates to parent companies, presumably to take
advantage of the lower interest rates in the United States as well as
for other reasons (such as improving the debt-to-equity ratio of
parent firms). The most notable feature of the decline in FDI in the
developed countries was the plunge in cross-border M&As,
especially in the United States and the United Kingdom. In all, FDI
inflows declined in 16 of the 26 developed countries. Australia,
Germany, Finland and Japan were among the countries with higher
FDI inflows in 2002.
FDI outflows from the developed countries also declined in 2002
to $600 billion; the fall was concentrated in France, the
Netherlands and the United Kingdom. Outflows from Austria,
Finland, Greece, Norway, Sweden and the United States increased.
In both outflows and inflows Luxembourg headed the list of largest
host and home countries (for special reasons). The prospects for
2003 depend on the strength of the economic recovery, investor
confidence and a resumption of cross-border M&As. With many
TNCs continuing to follow cautious growth and consolidation
strategies, M&As are not yet showing much dynamism. As a group,
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developed countries are not likely to improve their FDI
performance in 2003.

� Africa suffered a dramatic decline in FDI inflows�from $19
billion in 2001 to $11 billion in 2002, largely the result of
exceptionally high inflows in 2001 (two M&As in South Africa and
Morocco, not repeated in 2002). Flows to 23 of the continent's 53
countries declined. FDI in the oil industry remained dominant.
Angola, Algeria, Chad, Nigeria and Tunisia accounted for more
than half the 2002 inflows. Only South African enterprises made
significant investments abroad. Oil exploration by major TNCs in
several oil-rich countries make the 2003 outlook for FDI inflows
more promising.

� The Asia-Pacific region was not spared, either, from the global
decline in FDI inflows in 2002. FDI inflows to the region declined
for the second consecutive year�from $107 billion in 2001 to $95
billion, uneven by subregion, country and industry. All subregions,
except Central Asia and South Asia, received lower FDI flows than
in 2001. Flows to 31 of the region�s 57 economies declined.
However, several countries received significantly higher flows.
Intra-regional investment flows, particularly in South-East Asia
and North-East Asia, remained strong, partly as a result of the
relocation of production activities, expanding regional production
networks and continued regional integration efforts. FDI in the
electronics industry continued to decline due to the rationalization
of production activities in the region and adjustments to weak
global demand. While long-term prospects for an increase in FDI
flows to the region remain promising, the short-term outlook is
uncertain.

� In Latin America and the Caribbean, FDI flows declined for the
third consecutive year, from $84 billion in 2001 to $56 billion,
affecting all subregions and 28 of the region�s 40 economies.
Factors specific to the region contributed to this decline, especially
the acute economic crisis in Argentina and economic and political
uncertainty in some other countries. The services sector was
affected most by the decline. Manufacturing FDI proved to be quite
resilient, with barely any change, despite the slowdown from the
region's major export destination, the United States, and the growing
relocation of labour-intensive activities to Asia. FDI is expected to
remain at the same level in 2003 and to start rising thereafter.
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� CEE again bucked the global trend by reaching a new high of $29
billion in FDI inflows, compared to $25 billion in 2001. That
increase masked divergent trends, however, with FDI falling in 10
countries and rising in 9. FDI flows varied across industries as
well, with the automobile industry doing quite well, and the
electronics industry facing problems. There was also a tendency of
firms (including foreign affiliates) in several CEE countries,
particularly those slated for accession to the EU, to shed activities
based on unskilled labour and to expand into higher value-added
activities, taking advantage of the educational level of the local
labour force. Led by a surge of flows into the Russian Federation,
and fuelled by the momentum of EU enlargement, the region�s FDI
inflows are likely to increase further in 2003. Of the two factors
determining this trend, the surge of FDI into the Russian Federation
seems to be more fragile in the medium and long term than the spur
of EU enlargement. In the short term, however, both factors are
helping overcome the impact of the completion of privatization
programmes and the slowdown of GDP growth expected in some
key CEE countries.

UNCTAD�s Inward FDI Performance Index ranks countries
by the FDI they receive relative to their economic size, calculated
as the ratio of the country�s share in global FDI inflows to its share
in global GDP. The Index for 1999-2001 indicates that Belgium and
Luxembourg remained the top performer. Of the top 20 performers,
6 are industrialized, 2 are mature East-Asian tiger economies, 3
are economies in transition and the remaining 9 are developing
economies, including three from sub-Saharan Africa. UNCTAD�s
1999�2001 Inward FDI Potential Index, measuring the potential�
based on a set of structural variables�of countries in attracting
FDI, indicates that 16 of the 20 leading countries are developed
countries and four of them, mature East-Asian tiger economies.

Many industrial, newly industrializing and advanced transition
economies are in the front-runner category (with high FDI potential
and performance), while most poor (or unstable) economies are in
the under-performer category (with both low FDI potential and
performance). Economies in the above-potential category (with low
FDI potential but strong FDI performance) include Brazil, Kazakhstan
and Viet Nam. Economies in the below-potential category (with high
FDI potential but low FDI performance) include Australia, Italy, Japan,
Republic of Korea, Taiwan Province of China and the United States.
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Prospects remain dim for 2003, but should improve
thereafter.

All in all, UNCTAD predicts that FDI flows will stabilize in
2003. Flows to the developing countries and developed countries
are likely to remain at levels comparable to those in 2002, while
those to CEE are likely to continue to rise. In the longer run,
beginning with 2004, global flows should rebound and return to
an upward trend. The prospects for a future rise depend on factors
at the macro-, micro- and institutional levels.

The fundamental economic forces driving FDI growth remain
largely unchanged. Intense competition continues to force TNCs
to invest in new markets and to seek access to low-cost resources
and factors of production. Whether these forces lead to significantly
higher FDI in the medium term depends on a recovery in world
economic growth and a revival in stock markets, as well as the
resurgence of cross-border M&As. Privatization may also be a factor.
FDI policies continue to be more favourable, and new bilateral and
regional arrangements could provide a better enabling framework
for cross-border investment.

Findings of surveys of TNCs and investment promotion
agencies (IPAs) carried out by UNCTAD and other organizations
paint an optimistic picture for the medium term. IPAs in developing
countries are far more sanguine than their developed world
counterparts. Developing countries are also expected to be more
active in outward FDI. IPAs expect greenfield investment to become
more important as a mode of entry, especially in developing countries
and CEE. Tourism and telecom are expected to lead the recovery.

 Government policies are becoming more open,
involving more incentives and focused promotion
strategies�

Facing diminished FDI inflows, many governments accelerated
the liberalization of FDI regimes, with 236 of 248 regulatory changes
in 70 countries in 2002 facilitating FDI (table 5). Asia is one of
the most rapidly liberalizing host regions. An increasing number
of countries, including those in Latin America and the Caribbean,
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are moving beyond opening to foreign investment to adopting more
focused and selective targeting and promotion strategies.

Financial incentives and bidding wars for large FDI projects
have increased as competition intensified. IPAs, growing apace in
recent years, are devoting more resources to targeting greenfield
investors and to mounting after-care services for existing ones.

 � as well as participation in more investment and
trade agreements.

More countries are concluding bilateral investment treaties
(BITs) and double taxation treaties (DTTs), as part of a longer trend,
and not solely in response to the FDI downturn. In 2002, 82 BITs
were concluded by 76 countries, and 68 DTTs by 64 countries. Many
countries are concluding BITs with countries in their own region
to promote intra-regional FDI. Asian and Pacific countries, for
instance, were party to 45 BITs, including 10 signed with other
countries in that region.

There has also been an increase in the number of trade and
investment agreements. Many recent trade agreements address
investment directly�or have indirect implications for investment,
a trend conspicuously different from earlier regional and bilateral
trade agreements. The largest number in developed countries were
concluded by the EU, mainly involving partners in CEE and
Mediterranean countries. The EU enlargement through the accession
of 10 new members in 2004 and the forthcoming negotiations of
ACP-EU Economic Partnership Agreements might also have an
impact on FDI in the respective regions.

In Asia and the Pacific, the number of such agreements has
increased rapidly�to improve competitiveness, attract more FDI
and better meet the challenges emanating from heightened
competition. ASEAN is taking the lead. In Latin America and the
Caribbean, NAFTA has been the most prominent example, leading
to increased FDI flows especially into the assembly of manufactured
goods for the United States market. The Free Trade Area of the
Americas, now under negotiation, could expand market access,
promoting efficiency-seeking FDI. In Africa, progress towards the
creation of functioning free trade and investment areas has been



O
verview

13

Table 5.  Changes in national regulations of FDI, 1991-2002

Item 1991 1992 1993 1994 1995 1996 1997 1998 1999 2000 2001 2002

Number of countries that introduced changes
   in their investment regimes 35 43 57 49 64 65 76 60 63 69 71 70
Number of regulatory changes 82 79 102 110 112 114 151 145 140 150 208 248
   of which:
   More favourable to FDI 80 79 101 108 106 98 135 136 131 147 194 236
   Less favourable to FDI 2 - 1 2 6 16 16 9 9 3 14 12

Source: UNCTAD, World Investment Report 2003.  FDI Policies for Development:  National and International Perspectives , table I.8.
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slow, though several agreements, mostly subregional, have been
concluded. AGOA (not a free trade agreement but a unilateral
preference scheme) holds some promise for the expansion of trade
and investment in the region.

For the EU-accession countries of CEE, a policy challenge
is to harmonize FDI regimes with EU regulations, with the twin
aims of conforming to EU regulations and maximizing the potential
benefits from EU instruments, such as regional development funds.
Successful adjustment to EU membership in the accession countries
will  also depend on their ability to establish and develop the
institutional framework required to administer and properly channel
the variety of funds available from European Community sources
for assisting economic development. The non-accession countries
face the challenge of updating and modernizing their FDI promotion
to optimize the potential benefits being on a �new frontier� for
efficiency-seeking FDI�by attracting firms choosing to switch to
lower cost locations within CEE.

Converging patterns of FDI links and investment and
trade agreements are generating mega blocks.

The global stock of FDI, owned by some 64,000 TNCs and
controlling 870,000 of their foreign affiliates, increased by 10%
in 2002�to more than $7 trillion. Technology payments, mostly
internal to TNCs, held steady in 2001 despite the near halving of
FDI flows. Value added by foreign affiliates in 2002 ($3.4 trillion)
is estimated to account for about a tenth of world GDP. FDI continues
to be more important than trade in delivering goods and services
abroad: global sales by TNCs reached $18 trillion, as compared with
world exports of $8 trillion in 2002. TNCs employed more than 53
million people abroad.

The developed world accounts for two-thirds of the world
FDI stock, in both ownership and location. Firms from the EU have
become by far the largest owners of outward FDI stock, some $3.4
trillion in 2002, more than twice that of the United States ($1.5
trillion). In developing countries, the inward FDI stock came to
nearly one-third of GDP in 2001, up from a mere 13% in 1980.
Outward FDI stocks held by developing countries have grown even
more dramatically, from 3% of their GDP in 1980 to 13% in 2002.
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Over time, the concentration of outward and inward FDI in
the Triad (EU, Japan and the United States) has remained fairly
stable. By 2002 the pattern of DTTs was quite similar to the Triad
pattern of FDI flows, while the pattern of BITs had a weaker
resemblance. For both BITs and DTTs, the Triad�s associate partners
(countries with more than 30% of their FDI with a Triad member
- figure 3) score higher than non-associate partners. This suggests
that the �economic space� for Triad members and their developing
country associates is being enlarged from national to regional�
and that treaties are making investment blocks stronger. The emerging
nexus of mutually reinforcing trade and investment agreements may
be providing gains for the developing countries that are �insiders�
in such mega blocks.

ENHANCING THE DEVELOPMENT
DIMENSION OF INTERNATIONAL

INVESTMENT AGREEMENTS

Countries seek FDI to help them grow and develop. Their
national policies are key to attracting FDI and increasing its benefits.

To help attract FDI, countries increasingly conclude
IIAs �

Countries conclude international investment agreements
(IIAs)�at the bilateral, regional and multilateral levels�for various
reasons. For most host countries, it is mainly to help attract FDI.
For most home countries, i t  is mainly to make the regulatory
framework for FDI in host countries more transparent, stable,
predictable and secure�and to reduce obstacles to future FDI flows.
In either case, the regulatory framework for FDI, at whatever level,
is at best enabling. Whether FDI flows actually take place depends
in the main on economic determinants.

The number of IIAs, especially at the bilateral and regional
levels, has greatly increased in the past decade, reflecting the
importance of FDI in the world economy (see Part One of this WIR).
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Figure 3. FDI stocks among the Triad and economies in which
FDI from the Triad dominates, 2001

(Billions of dollars)

Source: UNCTAD, World Investment Report 2003. FDI Policies for Development:
National and International Perspectives, figure I.14, p. 24.
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At the bilateral level, the most important instruments are
bilateral investment treaties (BITs) and double taxation treaties
(DTTs), with 2,181 BITs and 2,256 DTTs signed by the end of 2002.
BITs are primarily instruments to protect investors, although recent
agreements by a few countries also have more of a liberalizing effect.
(They are not concluded between developed countries.) They cover
an estimated 7% of the stock of world FDI and 22% of the FDI stock
in developing and CEE countries. DTTs are primarily instruments
to address the allocation of taxable income, including to reduce
the incidence of double taxation. They cover some 87% of world
FDI and some 57% of FDI in developing and CEE countries.

Although a few regional agreements deal exclusively with
investment issues, the trend so far has been to address such issues
in trade agreements. (The same applies to bilateral trade agreements.)
In effect, free trade agreements today are often also free investment
agreements.

At the multilateral level the few agreements that exist deal
with specific investment-related issues (such as trade-related
investment measures, insurance, dispute settlement, social policy
matters) or they are sectoral (such as the General Agreement on
Trade in Services (GATS)). There is no comprehensive multilateral
agreement for investment, although issues pertaining to such an
idea are currently being discussed in the WTO.

Overall, the growth in the number of IIAs and their nature
reflect the fact that national policies in the past decade have become
more welcoming to FDI. During 1991�2002, 95% of 1,641 FDI
policy changes had that effect.

Issues relating to IIAs are therefore coming to the fore in
international economic diplomacy. This is so irrespective of what
will or will not happen at the multilateral level, simply because
of what is happening now at the bilateral and regional levels. But
if negotiations should take place at the multilateral level, these issues
will acquire even greater importance. Whether governments negotiate
IIAs, at what level and for what purpose is their sovereign decision.
The objective of this WIR is simply to throw light on a range of
issues that needs to be considered when negotiating IIAs, seeking
to clarify them from a development perspective (and regardless of
the outcome of the ongoing multilateral investment discussions).
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Almost by definition, IIAs affect, to a greater or lesser extent,
the regulatory framework for FDI, depending on their exact content.
As a rule,  they tend to make the regulatory framework more
transparent,  stable and predictable�allowing the economic
determinants to assert themselves. The expectation is that, if the
economic determinants are right, FDI will increase.  In that respect,
therefore, IIAs can influence FDI flows when they affect their
determinants.

� which, by their nature, entail a loss of policy space.

Experience shows that the best way of attracting FDI and
drawing more benefits from it is not passive liberalization alone.
Liberalization can help get more FDI. But it is certainly not enough
to get the most from it. Attracting types of FDI with greater potential
for benefiting host countries (such as FDI in technologically
advanced or export oriented activities) is a more demanding task
than just liberalizing FDI entry and operations. And, once countries
succeed in attracting foreign investors, national policies are crucial
to ensure that FDI brings more benefits. Policies can induce faster
upgrading of technologies and skills, raise local procurement, secure
more reinvestment of profits, better protect the environment and
consumers and so on. They can also counter the potential dangers
related to FDI. For example, they can contain anticompetitive
practices and prevent foreign affiliates from crowding out viable
local firms or acting in ways that upset local sensitivities. The
instruments needed to put these policies in place tend to be limited�
or excluded altogether�by entering into IIAs.

The challenge for developing countries is to find a
development-oriented balance�

What are the issues?
For developing countries,  the most important challenge in

future IIAs is to strike a balance between the potential contribution
of such agreements to increasing FDI flows and the preservation
of the ability to pursue development-oriented FDI policies that allow
them to benefit more from them�that is, the right to regulate in
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the public interest. This requires maintaining sufficient policy space
to give governments the flexibility to use such policies within the
framework of the obligations established by the IIAs to which they
are parties. The tension this creates is obvious. Too much policy
space impairs the value of international obligations. Too stringent
obligations overly constrain national policy space. Finding a
development-oriented balance is the challenge�for the objectives,
structure, implementation and content of IIAs.

� when negotiating the objectives, structure and
implementation of IIAs�

Many IIAs incorporate the objective of development among
their basic purposes or principles, as a part of their preambular
statements or as specific declaratory clauses articulating general
principles. The main advantage of such provisions is that they may
assist in the interpretation of substantive obligations, permitting
the most development friendly interpretation. This promotes
flexibility and the right to regulate by ensuring that the objective
of development is implied in all obligations and exceptions thereto�
and that it informs the standard for assessing the legitimacy of
governmental action under an agreement.

The structure of agreements may reflect development concerns
through special and differential treatment for developing country
parties. This entails differences in the extent of obligations of
developed and developing country parties, with the latter assuming,
either temporarily or permanently, less onerous obligations that are
also non-reciprocal. Particularly important is the approach to
determine the scope of commitments.
� Under a �negative list� approach, countries agree on a series of

general commitments and then list, individually, all the areas these
commitments do not apply to. This approach tends to produce an
inventory of non-conforming measures. It also increases
predictability because it locks in the status quo.

� Under a (GATS-type) �positive list� approach, countries list
commitments they agree to make and the conditions they attach to
them. This approach has the advantage that countries can make
commitments at their own pace and determine the conditions for
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doing this. For these reasons the positive list approach is generally
regarded as more development friendly than the negative list
approach.

In theory, both approaches should arrive at the same result,
if countries had the capacity to make proper judgments about
individual activities�or, more broadly, about making commitments�
when concluding an agreement. In practice, it is unlikely that
developing countries would have all the information necessary to
make the necessary judgments at the time of concluding agreements.
As a result ,  the negative list  approach might involve greater
liberalization than countries may wish to commit themselves to start
with. But even a positive list approach can lead to significant
liberalization�because in practice, negotiations generate pressures
on countries to assume higher and broader commitments. And once
a commitment has been made, it is difficult to reverse it.

The implementation of IIAs can also be designed with
flexibili ty for development as the organizing principle.  Two
approaches are particularly relevant here: first, the legal character,
mechanisms and effects of an agreement, and second, promotional
measures and technical assistance:

� Whether an agreement is legally binding or voluntary affects the
intensity of particular obligations. Indeed, it is possible to have a
mix of binding commitments and non-binding �best effort�
provisions in one agreement. So, development-oriented provisions
could be either legally binding or hortatory, depending on how
much the parties are willing to undertake commitments.

� The asymmetries between developed and developing country
parties to IIAs can be tackled by commitments of the developed
country parties to provide assistance to the developing parties,
especially LDCs. An example is the TRIPS Agreement, in which
developed countries have made commitments to facilitate
technology transfer to LDCs. Also relevant here is the wider issue
of home country commitments to promote the flow of FDI to
developing countries, perhaps complemented by provisions for
technical assistance through relevant international organizations.
These are important, given the complexity of the subject matter and
the limited capacity of many developing countries, especially
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LDCs, to fund FDI-related policy analysis and development and for
human and institutional development. Institutional development
also involves assistance to developing countries to attract FDI and
benefit more from it.

... and especially their content �

The quest for a development friendly balance plays itself out
most importantly in the negotiations of the content of IIAs. Central
here is the resolution of issues that are particularly important for
the ability of countries to pursue development-oriented national
FDI policies�and that are particularly sensitive in international
investment negotiations, because countries have diverging views
about them.

From a development perspective, these issues are:
� The definition of investment, because it determines the scope

and reach of the substantive provisions of an agreement.
� The scope of national treatment (especially as it relates to the

right of establishment), because it determines how much and in
what ways preferences can be given to domestic enterprises.

� The circumstances under which government policies should be
regarded as regulatory takings, because it involves testing the
boundary line between the legitimate right to regulate and the
rights of private property owners.

� The scope of dispute settlement, because this raises the question
of the involvement of non-State actors and the extent to which
the settlement of investment disputes is self-contained.

� The use of performance requirements, incentives, transfer-of-
technology policies and competition policy, because they can
advance development objectives.

Other important matters also arise in negotiations for IIAs,
especially most-favoured-nation treatment, fair and equitable
treatment and transparency. But these appear to be less controversial.

For each of these issues, more development friendly and less
development friendly solutions exist. From the perspective of many
developing countries, the preferable approach is a broad GATS-
type positive list approach that allows each country to determine
for itself for which of these issues to commit itself to in IIAs, under
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what conditions, and at what pace, commensurate with its individual
needs and circumstances.

In pursuit of an overall balance, furthermore, future IIAs need
to pay more attention to commitments by home countries. All
developed countries (the main home countries) already have various
measures to encourage FDI flows to developing countries in place.
And a number of bilateral and regional agreements contain such
commitments. Developing countries would benefit from making home
country measures more transparent, stable and predictable in future
IIAs.

TNCs, too, can contribute more to advancing the development
impact of their investments in developing countries, as part of good
corporate citizenship responsibilities, whether through voluntary
action or more legally-based processes. Areas particularly important
from a development perspective are contributing fully to public
revenues of host countries, creating and upgrading linkages with
local enterprises, creating employment opportunities, raising local
skill levels and transferring technology.

� by making development objectives an integral part
of international investment agreements.

These issues are all  complex. Because the potential
implications of some provisions in IIAs are not fully known, it is
not easy for individual countries to make the right choices. The
complexities and sensitivities are illustrated by the experience of
NAFTA for the regional level, that of the MAI negotiations for the
interregional level and that of the GATS and the TRIMs Agreement
for the multilateral level. Given the evolving nature of IIAs, other
complexities tend to arise in applying and interpreting agreements.
Indeed, disputes may arise from these processes, and their outcome
is often hard to predict.

That is why governments need to ensure that such difficulties
are kept to a minimum. How? By including appropriate safeguards
at the outset to clarify the range of special and differential rights
and qualifications of obligations that developing country parties
might enjoy. Moreover, the administrative burden arising from new
commitments at the international level is l ikely to weigh
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disproportionately on developing countries, especially the least
developed, because they often lack the human and financial resources
needed to implement agreements. This underlines the importance
of capacity-building technical cooperation�to help developing
countries assess better various policy options before entering new
agreements and in implementing the commitments made.

The overriding challenge for countries is to find a
development-oriented balance when negotiating the objectives,
content, structure and implementation of future IIAs at whatever
level and in whatever context. In short: the development dimension
has to be an integral part of international investment agreements�
in support of policies to attract more FDI and to benefit more from
it.

 Rubens Ricupero
Geneva, July 2003 Secretary-General of UNCTAD
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p. http://www.unctad.org/wir.

World Investment Report 1993: Transnational Corporations and
Integrated International Production. 290 p. Sales No. E.93.II.A.14.
$45. http://www.unctad.org/wir.
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World Investment Report 1993: Transnational Corporations and
Integrated International Production. An Executive Summary.
31 p. ST/CTC/159. Free of charge. http://www.unctad.org/wir.

World Investment Report 1992: Transnational Corporations as
Engines of Growth. 356 p. Sales No. E.92.II.A.19. $45. http:/
/www.unctad.org/wir.

World Investment Report 1992: Transnational Corporations as
Engines of Growth. An Executive Summary. 30 p. Sales
No. E.92.II.A.24. Free of charge. http://www.unctad.org/wir.

World Investment Report 1991: The Triad in Foreign Direct
Investment. 108 p. Sales No.E.91.II.A.12. $25. http://www.unctad.
org/wir.

World Investment Directories

World Investment Directory, Volume VIII, Central and Eastern
Europe 2003 (with CD-ROM). UNCTAD/ITE/IIT/2003/2, E.03.II.D.12,
ISBN 92-1-112584-7, March 2003.

World Investment Directory 1999: Asia and the Pacific.  Vol.
VII (Parts I and II). 332+638 p. Sales No. E.00.II.D.21. $80.

World Investment Directory 1996: West Asia.  Vol. VI. 138 p.
Sales No. E.97.II.A.2. $35.

World Investment Directory 1996: Africa. Vol. V. 461 p. Sales
No. E.97.II.A.1. $75.

World Investment Directory 1994: Latin America and the Caribbean.
Vol. IV. 478 p. Sales No. E.94.II.A.10. $65.

World Investment Directory 1992: Developed Countries. Vol.
III. 532 p. Sales No. E.93.II.A.9. $75.

World Investment Directory 1992: Central and Eastern Europe.
Vol. II. 432 p. Sales No. E.93.II.A.1. $65. (Joint publication
with the United Nations Economic Commission for Europe.)

World Investment Directory 1992: Asia and the Pacific.  Vol.
I. 356 p. Sales No. E.92.II.A.11. $65.
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Investment Policy Reviews

Investment Policy Review Ghana.  UNCTAD/ITE/IPS/Misc.14,
E.02.II.D.20, ISBN 92-1-112569-3, June 2003.

Investment Policy Review Nepal. Advance copy. UNCTAD/ITE/
IPC/Misc./ 2003/1, June 2003.

Investment Policy Review Botswana. UNCTAD/ITE/IPC/Misc.10,
E.03.II.D.1, ISBN 92-1-112572-3, March 2003.

Investment Policy Review Lesotho. Advance copy.  UNCTAD/
ITE/IPC/Misc. 25, March 2003.

Investment and innovation policy review Ethiopia.  UNCTAD/
ITE/IPC/Misc. 4, January 2002.

Investment Policy Review United Republic of Tanzania. 98 p.
Sales No. 02.E.II.D.6 $ 20. http://www.unctad.org/en/docs/
poiteipcm9.en.pdf.

Investment Policy Review Ecuador. 117 p. Sales No. E.01.II
D.31. $ 25. Summary available from http://www.unctad.org/
en/docs/poiteipcm2sum.en.pdf.

Investment and Innovation Policy Review Ethiopia. 115 p. UNCTAD/
ITE/IPC/Misc.4. Free of charge. http://www.unctad.org/en/docs/
poiteipcm4.en.pdf .

Investment Policy Review Mauritius. 84 p. Sales No. E.01.II.D.11.
$22. Summary  available from http://www.unctad.org/en/pub/
investpolicy.en.htm

Investment Policy Review Peru. 108 p. Sales No. E.00.II.D.
7. $22. Summary available from http://www.unctad.org/en/docs/
poiteiipm19sum.en.pdf.

Investment Policy Review Uganda. 75 p. Sales No. E.99.II.D.24.
$15. Summary available from http://www.unctad.org/en/docs/
poiteiipm17sum.en.Pdf.
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Investment Policy Review Egypt. 113 p. Sales No. E.99.II.D.20.
$19. Summary available from http://www.unctad.org/en/docs/
poiteiipm11sum.en.Pdf.

Investment Policy Review Uzbekistan. 64 p. UNCTAD/ITE/IIP/
Misc.13.  Free of charge. http://www.unctad.org/en/docs/
poiteiipm13.en.pdf.

International Investment Instruments

International Investment Instruments: A Compendium. Vol. IX.
353 p. Sales No. E.02.II.D.16. $60.  http://www.unctad.org/
en/docs/psdited3v9.en.pdf.

International Investment Instruments: A Compendium. Vol. VIII.
335 p. Sales No. E.02.II.D.15. $60.  http://www.unctad.org/
en/docs/psdited3v8.en.pdf.

International Investment Instruments: A Compendium. Vol. VII.
339 p. Sales No. E.02.II.D.14. $60. http://www.unctad.org/en/
docs/psdited3v7.en.pdf.

International Investment Instruments: A Compendium. Vol. VI.
568 p. Sales No. E.01.II.D.34. $60. http://www.unctad.org/en/
docs/ps1dited2v6_p1.en.pdf (part one).

International Investment Instruments: A Compendium. Vol. V.
505 p. Sales No. E.00.II.D.14.  $55.

International Investment Instruments: A Compendium. Vol. IV.
319 p.  Sales No. E.00.II.D.13. $55.

International Investment Instruments: A Compendium. Vol. I.
371 p. Sales No. E.96.II.A.9; Vol. II. 577 p. Sales No. E.96.II.A.10;
Vol. III.  389 p. Sales No. E.96.II.A.11; the 3-volume set, Sales
No. E.96.II.A.12. $125.

Bilateral Investment Treaties, 1959-1999. 143 p. UNCTAD/ITE/
IIA/2, Free of charge. Available only in electronic version from
http://www.unctad.org/en/pub/poiteiiad2.en.htm.

Bilateral Investment Treaties in the Mid-1990s. 314 p. Sales
No. E.98.II.D.8. $46.
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LDC Investment Guides

Investment guide to Mozambique: Opportunities and Conditions.
UNCTAD/ ITE/IIA/4, January 2002 (2000-01 PB).

Investment guide to Nepal. Opportunities and Conditions.  UNCTAD/
ITE/ IIA/2003/2, January 2003.

An Investment Guide to Mozambique: Opportunities and Conditions.
72 p.  UNCTAD/ITE/IIA/4. http://www.unctad.org/en/pub/
investguide.en.htm

An Investment Guide to Uganda: Opportunities and Conditions.
76 p.  UNCTAD/ITE/IIT/Misc.30. http://www.unctad.org/en/
docs/poiteiitm30.en.pdf.

An Investment Guide to Bangladesh: Opportunities and Conditions.
66 p.  UNCTAD/ITE/IIT/Misc.29. http://www.unctad.org/en/
docs/poiteiitm29.en.pdf.

Guide d�investissement au Mali. 108 p.  UNCTAD/ITE/IIT/Misc.24.
http://www.unctad.org/fr/docs/poiteiitm24.fr.pdf. (Joint publication
with the International Chamber of Commerce, in association with
PricewaterhouseCoopers.)

An Investment Guide to Ethiopia: Opportunities and Conditions.
69 p.  UNCTAD/ITE/IIT/Misc.19. http://www.unctad.org/en/
docs/poiteiitm19.en.pdf. (Joint publication with the International
Chamber of Commerce, in association with PricewaterhouseCoopers.)

Issues in International Investment Agreements
(Executive summaries are avai lable from

http:/ /www.unctad.org/ i ia . )

Dispute settlement: State-State. (Sales No. E.03.II.D.6).

Dispute settlement: Investor-State. (Sales No. E.03.II.D.5)

Transfer of Technology. 138p. Sales No. E.01.II.D.33.
$18.

Illicit Payments. 108 p. Sales No. E.01.II.D.20. $13.
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Home Country Measures. 96 p. Sales No.E.01.II.D.19.
$12.

Host Country Operational Measures.  109 p. Sales No
E.01.II.D.18.  $15.

Social Responsibility. 91 p. Sales No. E.01.II.D.4.  $15.

Environment. 105 p. Sales No. E.01.II.D.3. $15.

Transfer of Funds. 68 p. Sales No. E.00.II.D.27. $12.

Employment.   69 p. Sales No. E.00.II.D.15. $12.

Taxation.  111 p. Sales No. E.00.II.D.5. $12.

International Investment Agreements:  Flexibility for
Development. 185 p. Sales No. E.00.II.D.6. $12.

Taking of Property.   83 p. Sales No. E.00.II.D.4. $12.

Trends in International Investment Agreements: An
Overview. 112 p . Sales No. E.99.II.D.23. $ 12.

Lessons from the MAI.  31 p. Sales No. E.99.II.D.26. $
12.

National Treatment.   104 p. Sales No. E.99.II.D.16. $12.

Fair and Equitable Treatment.   64 p. Sales No.
E.99.II.D.15. $12.

Investment-Related Trade Measures.   64 p. Sales No.
E.99.II.D.12. $12.

Most-Favoured-Nation Treatment.  72 p. Sales No.
E.99.II.D.11. $12.

Admission and Establishment.  72 p. Sales No.
E.99.II.D.10. $12.

Scope and Definition.  96 p. Sales No. E.99.II.D.9. $12.

Transfer Pricing.  72 p. Sales No. E.99.II.D.8. $12.

Foreign Direct Investment and Development.  88 p. Sales
No. E.98.II.D.15. $12.
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B. Current Studies

Series A

No. 30.  Incentives and Foreign Direct Investment. 98 p. Sales
No. E.96.II.A.6. $30. [Out of print.]

No. 29.  Foreign Direct Investment, Trade, Aid and Migration.
100 p. Sales No. E.96.II.A.8. $25. (Joint publication with the
International Organization for Migration.)

No. 28.  Foreign Direct Investment in Africa. 119 p. Sales No.
E.95.II.A.6. $20.

ASIT Advisory Studies
(Formerly Current Studies, Series B)

No. 17. The World of Investment Promotion at a Glance: A
survey of investment promotion practices. UNCTAD/ITE/IPC/
3. Free of charge.

No. 16. Tax Incentives and Foreign Direct Investment: A Global
Survey. 180 p. Sales No. E.01.II.D.5. $23. Summary available
from http://www.unctad.org/asit/resumé.htm.

No. 15. Investment Regimes in the Arab World: Issues and Policies.
232 p. Sales No. E/F.00.II.D.32.

No. 14. Handbook on Outward Investment Promotion Agencies
and Institutions. 50 p. Sales No. E.99.II.D.22. $ 15.

No. 13. Survey of Best Practices in Investment Promotion. 71
p. Sales No. E.97.II.D.11. $ 35.

No. 12. Comparative Analysis of Petroleum Exploration Contracts.
80 p. Sales No. E.96.II.A.7. $35.

No. 11. Administration of Fiscal Regimes for Petroleum Exploration
and Development. 45 p. Sales No. E.95.II.A.8.
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C. Individual Studies

FDI in Least developed countries at a Glance: 2002.  UNCTAD/
ITE/IIA/6, February 2003.

The World of Investment Promotion at a Glance. Advisory Studies,
No. 17. UNCTAD/ITE/IPC/3, March 2002 (2000-01 PB).

International Investment Instruments: A Compendium, Volume
X.  UNCTAD/DITE/3(Vol. X), September 2002.

The Tradability of Consulting Services. 189 p. UNCTAD/ITE/
IPC/Misc.8. http://www.unctad.org/en/docs/poiteipcm8.en.pdf.

Compendium of International Arrangements on Transfer of
Technology: Selected Instruments. 308 p. Sales No. E.01.II.D.28.
$45.

FDI in Least Developed Countries at a Glance. 150 p.  UNCTAD/
ITE/IIA/3.  Free of charge. Also available from http://www.unctad.org/
en/pub/poiteiiad3.en.htm.

Foreign Direct Investment in Africa: Performance and Potential.
89 p.  UNCTAD/ITE/IIT/Misc.15. Free of charge. Also available
from http://www.unctad.org/en/docs/poiteiitm15.pdf.

TNC-SME Linkages for Development: Issues�Experiences�Best
Practices. Proceedings of the Special Round Table on TNCs,
SMEs and Development, UNCTAD X, 15 February 2000, Bangkok,
Thailand.113 p. UNCTAD/ITE/TEB1. Free of charge.

Handbook on Foreign Direct Investment by Small and Medium-
sized Enterprises: Lessons from Asia. 200 p. Sales No. E.98.II.D.4.
$48.

Handbook on Foreign Direct Investment by Small and Medium-
sized Enterprises: Lessons from Asia. Executive Summary and
Report of the Kunming Conference. 74 p. Free of charge.

Small and Medium-sized Transnational Corporations. Executive
Summary and Report of the Osaka Conference.  60 p.  Free
of charge.
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Small and Medium-sized Transnational Corporations: Role,
Impact and Policy Implications. 242 p. Sales No. E.93.II.A.15.
$35.

Measures of the Transnationalization of Economic Activity.
93 p. Sales No. E.01.II.D.2. $20.

The Competitiveness Challenge: Transnational Corporations
and Industrial Restructuring in Developing Countries. 283p.
Sales No. E.00.II.D.35. $42.

Integrating International and Financial Performance at the
Enterprise Level. 116 p.  Sales No. E.00.II.D.28. $18.

FDI Determinants and TNC Strategies: The Case of Brazil.
195 p.  Sales No. E.00.II.D.2. $35. Summary available from
http://www.unctad.org/en/pub/psiteiitd14.en.htm.

The Social Responsibility of Transnational Corporations. 75
p. UNCTAD/ITE/IIT/Misc. 21. Free-of- charge. [Out of stock.]
Available from http://www.unctad.org/en/docs/poiteiitm21.en.pdf.

Conclusions on Accounting and Reporting by Transnational
Corporations. 47 p. Sales No. E.94.II.A.9. $25.

Accounting, Valuation and Privatization. 190 p. Sales No. E.94.II.A.3.
$25.

Environmental Management in Transnational Corporations:
Report on the Benchmark Corporate Environment Survey. 278
p. Sales No. E.94.II.A.2. $29.95.

Management Consulting: A Survey of the Industry and Its Largest
Firms. 100 p. Sales No. E.93.II.A.17. $25.

Transnational Corporations: A Selective Bibliography, 1991-
1992. 736 p. Sales No. E.93.II.A.16. $75.

Foreign Investment and Trade Linkages in Developing Countries.
108 p. Sales No. E.93.II.A.12. $18.

Transnational Corporations from Developing Countries: Impact
on Their Home Countries. 116 p. Sales No. E.93.II.A.8. $15.
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Debt-Equity Swaps and Development. 150 p. Sales No. E.93.II.A.7.
$35.

From the Common Market to EC 92: Regional Economic Integration
in the European Community and Transnational Corporations.
134 p. Sales No. E.93.II.A.2. $25.

The East-West Business Directory 1991/1992. 570 p. Sales No.
E.92.II.A.20. $65.

Climate Change and Transnational Corporations: Analysis and
Trends.  110 p. Sales No. E.92.II.A.7. $16.50.

Foreign Direct Investment and Transfer of Technology in India.
150 p. Sales No. E.92.II.A.3. $20.

The Determinants of Foreign Direct Investment: A Survey of
the Evidence. 84 p. Sales No. E.92.II.A.2. $12.50.

Transnational Corporations and Industrial Hazards Disclosure.
98 p. Sales No. E.91.II.A.18. $17.50.

Transnational Business Information: A Manual of Needs and
Sources. 216 p. Sales No. E.91.II.A.13. $45.

The Financial Crisis in Asia and Foreign Direct Investment:
An Assessment . 101 p. Sales No. GV.E.98.0.29. $20.

Sharing Asia�s Dynamism: Asian Direct Investment in the European
Union. 192 p. Sales No. E.97.II.D.1. $26.

Investing in Asia�s Dynamism: European Union Direct Investment
in Asia. 124 p. ISBN 92-827-7675-1. ECU 14. (Joint publication
with the European Commission.)

International Investment Towards the Year 2002.  166 p. Sales
No. GV.E.98.0.15. $29. (Joint publication with Invest in France
Mission and Arthur Andersen, in collaboration with DATAR.)

International Investment towards the Year 2001.  81 p. Sales
No. GV.E.97.0.5. $35. (Joint publication with Invest in France
Mission and Arthur Andersen, in collaboration with DATAR.)
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D.  Journals

Transnational Corporations Journal (formerly The CTC Reporter).
Published three times a year. Annual subscription price: $45;
individual issues $20. http://www.unctad.org/en/subsites/dite/
1_itncs/1_tncs.htm

* * *

United Nations publications may be obtained from bookstores and
distributors throughout the world. Please consult your bookstore or write,

For Africa and Europe to:

Sales Section
United Nations Office at Geneva

Palais des Nations
CH-1211 Geneva 10

Switzerland
Tel: (41-22) 917-1234
Fax: (41-22) 917-0123

E-mail: unpubli@unog.ch

For Asia, the Caribbean, Latin America, North America and the Pacific
to:

Sales Section
Room DC2-0853

United Nations Secretariat
New York, NY 10017

United States
Tel: (1-212) 963-8302 or (800) 253-9646

Fax: (1-212) 963-3489
E-mail: publications@un.org

All prices are quoted in United States dollars.

For further information on the work of the Division on Investment,
Technology and Enterprise Development, UNCTAD, please address inquiries
to:

United Nations Conference on Trade and Development
Division on Investment, Technology

and Enterprise Development
Palais des Nations, Room E-10054
CH-1211 Geneva 10, Switzerland

Telephone:  (41-22) 907-5651
Telefax:  (41-22) 907-0498

E-mail: natalia.guerra@unctad.org
http://www.unctad.org
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In order to improve the quality and relevance of the work of
the UNCTAD Division on Investment, Technology and Enterprise
Development, it would be useful to receive the views of readers on
this and other similar publications.  It would therefore be greatly
appreciated if you could complete the following questionnaire and
return it to:

Readership Survey
UNCTAD, Division on Investment,
Technology and Enterprise Development
Palais des Nations
Room E-10054
CH-1211 Geneva 10
Switzerland
Or by Fax to: (+41 22) 907.04.98

1. Name and professional address of respondent (optional):

2. Which of the following best describes your area of work?

Government Public enterprise
Private enterprise institution Academic or research
International organization Media
Not-for-profit organization Other (specify)

3. In which country do you work?

4. What is your assessment of the contents of this publication?

Excellent Adequate
Good Poor

5. How useful is this publication to your work?

Very useful Of some use     Irrelevant

This questionnaire is also
available to be filled out on
line at:  www.unctad.org/wir.
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6. Please indicate the three things you liked best about this publication
and how are they useful for your work:

7. Please indicate the three things you liked least about this publication:

8. On the average, how useful are these publications to you in your
work?

Very useful  Of some use   Irrelevant

9. Are you a regular recipient of Transnational Corporations (formerly
The CTC Reporter), the Division�s tri-annual refereed journal?

Yes No

If not, please check here if you would like to receive a sample
copy sent to the name and address you have given above. Other
title you would like to receive instead (see list of publications):

10. How or where did you obtain this publication:

I bought it In a seminar/workshop
I requested a courtesy copy Direct mailing
Other

11. Would you like to receive information on UNCTAD�s work in
the area of Investment Technology and Enterprise Development
through e-mail? If yes, please provide us with your e-mail address:
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